
CLARITY BLUEPRINT



Dear Colleagues,

Following our recent conversation, I am pleased to present you with 
this proposal for a Clarity Blueprint Seminar and Workshop.

It’s objective is to assist C WorldWide Asset Management in strategically 
positioning itself for growth in line with the organization’s values and 
objectives.

It is my understanding that your organization is aiming to achieve the 
following goals:

● Identify and understand the needs and the challenges of C 
WorldWide’s ideal target audience.

● Accordingly articulate and position the firm’s value proposition 
to attract and retain the right clients.

● Set up strategies and systems to effectively grow the firm’s 
business and its influence.

With this proposal, I would like to introduce you to the Clarity Blueprint 
- a framework and a methodology that I have developed over the past 
years.

What follows is an overview...



Hi, I'm Baldwin Berges
I have been raising capital from investors for more than 25 years.

My entire career has always been about making ideas and 
investment propositions easy to understand and most importantly, 
to make it easy for people to convince others about the ideas.

I have come to believe that people don’t buy the best product, 
rather they buy the one that is easiest to understand.

Communicating with a clear message is more important than ever 
before, especially in today’s increasingly noisy and distracting world!

Over the years, I have developed the 'Clarity Blueprint’ to 
systematize the process that will help you get better results.
 
The 'Clarity Blueprint' will show you how to combine simple 
technology with the essentials of human nature to make 
powerful connections with prospects and convert them into 
clients.



A 6-step framework to turn 
the right prospects into 
clients and build a network 
of business-referring fans.



CLARIFY YOUR MESSAGE
Create clear messages that connect with the 
right clients and prospects for your business.

BUILD RELATIONSHIPS OF TRUST
Become a part of your prospect’s thinking 
process by earning their ongoing attention.

WIN MORE BUSINESS
Develop simple systems and methods to stay 
on top of your network and convert more 
prospects into clients.



FOCUS
Identify the ideal target audience and clearly 
understand it’s needs and challenges.

ATTENTION
Earn the ongoing attention of the 
right prospects.

LEADERSHIP
Create content to earn trust with 
thought leadership.

QUALIFICATION
Build systems to identify of 
leads and opportunities.

CONVERSION
Always be in a position to 
convert prospects into clients.

REFERRALS
Build and maintain a valuable 
network around the business.



You may be wondering...
Who should attend this workshop?
If you are involved in marketing or positioning your business to clients, 
stakeholders and investors, then this program is for you!

What if I am not good with technology?
This is not about technology. It is first and foremost about finding ways 
to make more meaningful connections with our prospects and clients. 

The technological solutions we create to make this possible are as easy 
to use as your web browser or your mobile phone.

I'm busy! I can't afford to come to a 'workshop'!
That is exactly why you need this program!

When and where is the workshop?
Once we've agreed on a date and time, you decide where the workshop 
takes place. It could be at your office or as an offsite.



OPTIONAL

YOUR INVESTMENT
Clarify your message

Build relationships of trust

Win more business

Half-day interactive seminar Eur 3,000

A full-day hands-on workshop 
to create and implement a 
complete Clarity strategy & system

+ Eur 4,500
OPTIONAL

The half-day seminar and the full-day workshop are separate events that can either take place 
consecutively or on different days. 



Agreement

Upon agreement to this proposal, both Baldwin Berges and C 
WorldWide commit to adhering to the project specifications, the 
timeline, and the financial terms of this proposal.
 
Payment terms
Baldwin Berges will send an invoice with the agreed price of the 
workshop to C WorldWide starting from a period of 15 days before 
the date of the workshop. The payment is to be settled at the latest 
15 days after the date of the workshop. If the invoice is settled after 
more than 15 days after the workshop a late payment fee of 20% of 
the total amount of the invoice will apply.

Cancellation policy
If C WorldWide cancels the workshop during a period of fewer than 
15 days prior to the date of the workshop, it agrees to pay 50% of the 
agreed amount. 

Travel & accommodation expenses
To be covered by Baldwin Berges



Next steps...
It goes without saying that I am excited to contribute to C 
WorldWide’s success with the Clarity Blueprint and I very 
much look forward to the prospect of working with you!

In the event that you would like to move ahead, the first 
thing to do is find a suitable date for the initial half-day 
seminar.

Once you have selected a set of suitable dates, I will get in 
touch to plan with you in more detail.

For any additional information, Please feel free to call me 
on +44 7932 336662 or email me at 
Baldwin@BaldwinBerges.com

Thank you very much!

Baldwin Berges

CLICK HERE TO SEE AVAILABLE DATES

mailto:Baldwin@BaldwinBerges.com
https://doodle.com/poll/vkhz4ndb6mv3e4ai

